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SPONSORSHIPS

Headliner Sponsor (1 available)
e Logo prominence on all marketing, website, signage
e 5-minute presentation slot during MAIN Solutions Showcase
e Premium exhibit space location
o Three complimentary registrations
o Three banker guest invitations
e Exclusive reception sponsorship

Featured Solutions Sponsor + Exhibit Space (11 available)
e 5-minute presentation slot during MAIN Solutions Showcase
e Exhibit space
o Two complimentary registrations
e Two banker guest invitations
o Logo on all marketing, website, signage

Featured Solutions Sponsor (No exhibit space, 12 available)
e 5-minute presentation slot during MAIN Solutions Showcase
e Two complimentary registrations
e Two banker guest invitations
e Logo on all marketing, website, signage

Spotlight Sponsor
o One complimentary registration
e One banker guest invitation
e Logo on all marketing, website, signage

Questions2 Contact Andee Rose at (503) 576-4113
or arose@oregonbankers.com.


https://web.oregonbankers.com/events/The-MAIN-Event-2484/register?entityDomainId=5&secure=True

The MAIN Solutions Showcase is a fast-paced, curated session designed to give bankers practical insight into
today’s most relevant challenges and emerging solutions—without the sales pitch.

Taking place from 10:45-11:30 AM, the Showcase will run in three concurrent rooms, each organized by topic
area so attendees can choose the discussions most relevant to their role and priorities.

Within each room, a select group of Featured Solutions Sponsors will deliver concise, high-value presentations
focused on ideas, not products.

Each participating sponsor will have 5 minutes to share a focused perspective using a simple, structured format:

Slide 1: The Challenge

What key issue or pressure are banks facing today?

Slide 2: What Smart Banks Are Doing
What trends, strategies, or shifts are you seeing in the market?

Slide 3: One Practical Solution
What is one actionable approach banks can consider—regardless of vendor selection?

o Deliver quick, relevant insights bankers can immediately apply
e Highlight emerging trends and real-world approaches

e Create a level playing field for all participating sponsors

e Encourage follow-up conversations during networking time

To ensure a valuable experience for attendees, all presentations must adhere to the following:

e 5 minutes total per presentation (strictly enforced)
e Maximum of 3 slides

¢ No live demos

¢ No pricing discussion

¢ No giveaways during the presentation

Attendees are encouraged to continue the conversation with presenters during the MAIN Connections Break
and throughout the day.
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